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Advisory Solutions

THE STRETCH

Client value
•    The Non-Qualified Stretch1 provides a lifetime income stream for  

the beneficiary

•  Minimize tax burdens by eliminating lump-sum payout

•  Allow wealth to continue accumulating tax-deferred for more years

•  Flat-fee IOVA helps maximize the power of tax-deferral

•  Over 350 funds — helps optimize investing flexibility

Advisor value 
•   The Non-Qualified Stretch helps you attract and retain clients’ heirs

•   Simple solution to help build and grow your multi-generational 
practice

•  Flat fee structure tailor-made for RIAs and fee-based advisors

THE CHALLENGE 
Finding a simple legacy planning 
solution that offers tax benefits 
without added cost and complexity 

THE SOLUTION 
The Non-Qualified Stretch payout 
option through Monument Advisor, 
the industry’s first flat-fee Investment-
Only VA (IOVA) with over 350 funds.

IOVAs can stretch generational wealth — without the cost 
or complexity of other legacy planning structures.

KEY ACTION ITEMS 

Review your book of 
business for clients who are 
approaching retirement or 
facing important transitions 
and need to evaluate their 
estate plan

Help clients take a family-
centric approach to planning

Schedule regular face-to-
face meetings with clients’ 
heirs to build relationships
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SUMMARY The Stretch

The challenge 
Finding a simple legacy planning solution that offers tax benefits without 

added cost and complexity 

The solution 
The Non-Qualified Stretch payout option through Monument Advisor, the 

industry’s first flat-fee Investment-Only VA (IOVA) with over 350 funds.

Client value
•    The Non-Qualified Stretch provides a lifetime income stream for the 

beneficiary

•  Minimize tax burdens by eliminating lump-sum payout

•  Allow wealth to continue accumulating tax-deferred for more years

•  Flat-fee IOVA helps maximize the power of tax-deferral

•  Over 350 funds — helps optimize investing flexibility

Advisor value 
•  The Non-Qualified Stretch helps you attract and retain clients’ heirs

•  Simple solution to help build and grow your multi-generational practice

•  Flat fee structure tailor-made for RIAs and fee-based advisors

Why is legacy planning important? 
•  Gives clients more control over how their wealth is transferred

•  Allows clients to pass down assets for multiple generations

•  Helps minimize tax burden for heirs
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“It’s important to us to ensure 

that the estate plan a client has 

in place stays aligned with their 

true goals,” says Jorge Padilla, 

CFP, Senior Client Advisor and 

Partner at Lubitz Financial Group. 

“And it’s especially important 

how their assets are allocated and 

titled.” Minimizing taxes is one of 

the top priorities of clients and 

Lubitz Financial Group strives to 

offer clients both tax-efficiency 

and flexibility for passing down 

wealth to future heirs. “Without 

an effective plan for the transfer 

of wealth, clients’ heirs may be 

subjected to a number of factors 

— estate and/or income taxes, 

probate, creditors and lawsuits — 

that can destroy the value of the 

legacy which our client has worked 

throughout their lifetime to create.”

Lubitz Financial Group looks at 

the entire financial picture, for 

their clients and their clients’ heirs. 

For the firm, estate planning is 

fundamental to comprehensive 

personalized planning. “We work 

hard to earn our clients’ trust and 

we’re committed to educating 

and counseling clients through 

life transitions, when there may be 

a number of moving pieces and 

emotional aspects,” says Padilla. 

“Our mission is to make a positive 

difference in our clients’ lives now 

and in the future. To accomplish 

this involves incorporating the 

next generation in our planning 

discussions.”

GENERATIONS SHIFT — WEALTH 
CHANGES HANDS

Today, money is in motion. More 

than $30 trillion — almost twice 

the GDP of the United States — will 

pass from Boomers to their Gen 

X and Millennial heirs. The most 

successful advisors are retooling 

their business to focus on legacy 

planning initiatives, provide family-

centric planning and implementing 

solutions to attract and retain the 

next generation of investors. This 

has always been part of Lubitz 

Financial’s mission.

Roughly 10,000 Boomers will turn 

65 every day until 2029 according 

to the Pew Research Center2. 

Many financial advisors have found 

success by catering to Boomers’ 

financial needs as they prepare 

for and enter retirement. Yet at 

the same time that Boomers are 

exiting the workforce, the Gen X 

population is in their prime earning 

years, projected to outnumber 

Boomers by 2028 according the 

U.S. Census Bureau3. Likewise, the 

number of Millennials is on pace to 

surpass Boomers — and will remain 

the largest — cohort for the next 

three decades.

For RIAs and fee-based advisors, 

this generational shift presents a 

massive opportunity. A study from 

Investment News4 shows that up to 

66% of children fire their parents’ 

financial advisor after they receive 

an inheritance. It’s important to 

take action. Don’t wait for clients 

to bring up their concerns about 

wealth transfer — and don’t wait to 

engage their family members.

IOVA TO TRANSFER WEALTH — 
AND HELP IT GROW 

“Clients want flexibility and 

control in how their assets will 

be distributed,” according to 

Padilla. A “slow inheritance” helps 

alleviate fears that an heir can’t 

or won’t properly manage their 

estate. When Padilla learned 

about new category of annuity, 

the Investment-Only VA (IOVA), 

he recognized a unique solution to 

potentially help clients accumulate 

wealth, and then efficiently transfer 

that wealth, with more control and 

more flexibility.

“ It’s important to us to ensure that the estate 
plan a client has in place stays aligned with their 
true goals. And it’s especially important how 
their assets are allocated and titled.”

—  Jorge Padilla, CFP, Senior Client Advisor and Partner, Lubitz Financial Group

ROUGHLY 

10,000
BOOMERS
WILL TURN 65 EVERY 

DAY UNTIL 2029 
Pew Research Center
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IOVAs are designed to maximize 

tax deferral with low fees, or 

even flat-fees, no commissions, 

no surrender charges, and more 

underlying funds. Now clients 

can invest in an IOVA, such as 

Monument Advisor, and use the 

Non-Qualified Stretch payout 

option to not only stretch those 

payments throughout the 

beneficiary’s lifetime, but to help 

them accumulate more assets 

tax-deferred. Similar to the 

qualified stretch, but without broad 

restrictions, the benefits of the 

Non-Qualified Stretch include:

1 |  Avoiding the high tax rate of a 
lump sum payout.

  The Non-Qualified Stretch gives 

beneficiaries the option to 

take the minimum distribution 

that’s required each year, which 

spreads the tax liability out over 

the beneficiary’s life expectancy. 

Smaller withdrawals over time 

could also put the beneficiary 

in a lower tax bracket, lessening 

his/her tax obligation.

2 |  Leveraging more years of tax 
deferral.

  The Non-Qualified Stretch 

maximizes the power of 

tax deferral by allowing the 

remaining balance in the 

contract to continue to grow 

tax-deferred.

3 |  Facilitating legacy planning 
and control with the Restricted 
Stretch Payout Option

  The Non-Qualified Stretch 

provides a lifetime income 

stream for the beneficiary. The 

owner can restrict the Non-

Qualified Stretch payout option 

for their beneficiary and thereby 

control the rate at which the 

beneficiary receives their 

money. If the named beneficiary 

dies before their life expectancy, 

the remaining balance can be 

passed on to future generations.

  With his holistic approach 

to wealth management and 

personalized financial advice 

Padilla says, “Having a stretch 

feature available is so beneficial 

for our clients. It is something 

we incorporate into many of 

our clients’ legacy planning 

discussions. It gives them a 

chance to say, ‘Now I have 

options. I have control.’”

  And as a fee-only advisor 

who puts his clients’ interests 

first, Padilla says, “Monument 

Advisor is really the only VA 

that we would recommend for 

investment and legacy planning 

purposes. Because there’s 

no commission, the right 

cost structure, the flat fee, 

and the range of funds, the 

access to all their alternative 

strategies — this gives us the 

flexibility to invest the money 

the way we want. The fund 

selection for this flat-fee IOVA 

is much wider than any other 

VA, and to us that’s just so 

beneficial because we can 

truly implement our ideal 

investment allocation.”

START PLANNING FOR YOUR 
BUSINESS — AND YOUR NEXT 
GENERATION OF CLIENTS

With effective wealth transfer 

and legacy planning solutions, 

you can help clients accumulate 

wealth most efficiently — and 

then safeguard that wealth for 

their heirs. The Non-Qualified 

Stretch payout option with a 

low-cost Investment-Only VA 

can offer measurable benefits 

in many scenarios. The longer 

tax obligations are deferred, the 

longer the assets can build upon 

themselves and compound. IOVAs 

help you control how much is 

paid in taxes — and when those 

taxes are paid — to reduce the tax 

burden and retain more wealth for 

clients and their beneficiaries. n

ADVISOR PROFILE:  
Jorge Padilla, Senior Client Advisor and Partner of Lubitz Financial Group, is a Certified 

Financial Planner. Mr. Padilla joined the advisory team of Lubitz Financial Group in 2008, 

developing wealth planning strategies and personalized financial advice for clients. 

“Personalized planning and caring beyond the numbers” is the secret sauce to how Jorge 

retains clients, their heirs, and assets for the long-term.
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Our mission is to help RIAs and fee-based advisors 
build their practices by enabling their clients to 
potentially accumulate more wealth and reach 
their financial goals. We do this by developing and 
delivering value-added investment products, services 
and technologies that fit the fiduciary standard — 
wrapped in an industry-leading customer experience.

We are now Nationwide

Acquired in 2017, Nationwide advisory solutions 
began as Jefferson National. Recognizing our 
unique approach to service, distribution and 
technology, Nationwide reaffirms its mission to 
help America prepare for and retire successfully 
and create a brighter future for our members and 
communities.

JNL201802-A023 (04/18)

1   Stretching is suitable for beneficiaries who do not have immediate need of the assets. As with all securities, there are risks associated with stretching, 
such as changes to tax laws and impact of inflation.

2 Baby Boomers Retire. Pew Research Center, 2010, http://www.pewresearch.org/fact-tank/2010/12/29/baby-boomers-retire/. 
3  2017 National Population Projections Datasets. U.S. Census Bureau, 2017, www.census.gov/programs-surveys/popproj/data/datasets.html. 
4  The Great Wealth Transfer is Coming, Putting Advisers at Risk, 2015, http://www.investmentnews.com/article/20150713/FEATURE/150719999/the-great-
wealth-transfer-is-coming-putting-advisers-at-risk/. 

Variable annuities are subject to market fluctuation and risk. Principal value and investment returns will fluctuate and you may have a gain or loss when 
money is withdrawn. 

Variable annuities are long-term investments to help you meet retirement and other long-range goals. Withdrawals of tax-deferred accumulations are 
subject to ordinary income tax. Withdrawals made prior to age 59 1⁄2 may incur a 10% IRS tax penalty. 

Monument Advisor is issued in all states, except NY, by Jefferson National Life Insurance Company (Louisville, KY). In New York, Monument Advisor is 
issued by Jefferson National Life Insurance Company of New York (New York, NY). The general distributor is Jefferson National Securities Corporation, 
FINRA member. Policy Series JNL-2300-1, JNL2300-2, JNL-2300-3, JNL-2300-1-NY, JNL-2300-2-NY. All companies are affiliates of Nationwide Life 
Insurance Company.

Jefferson National Life Insurance Company | Jefferson National Life Insurance Company of New York

10350 Ormsby Park Place | Louisville, Kentucky 40223 | 866-667-0564

Advisor Support Desk: 866-667-0564

STAY CONNECTED

nationwideadvisory.com

Find out more. Call our advisor support desk at 1-866-949-3528.  
Or visit www.nationwideadvisory.com


